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Reed Ryan

Executive Director

The Utah Asphalt Pavement
Association

Together, we have made
history in the state of Utah
and it is beautiful and
amazing to me.

So goes the saying often repeated in movies, books, politics, and life in general. |
know you have heard it said at least once before. Often true, we are indeed judged by
our history because it is what we do, not what we say that defines us most.

That is what you will find in this issue of On the Road — you will find UAPA's history
over the past 10 years since its inception — you will find what it is we have done.
Not so much in a detailed report, but more so in the details of the faces of the
people you will see captured in the images found in this issue’s pages. You will

find smiles, you will find peers, and you will find friends. Taken together, you will
find the people who voluntarily come together time and time again whether in a
committee meeting, a networking event, a quarterly meeting, a task group, a Lunch
and Learn, a certification training, a conference, or our Annual Dinner to make our
shared history in this industry better.

Too often we take for granted all the things UAPA does because we are now 10 years
into this grand experiment. What was once the norm is now no more. What was never
happening just 10 short years ago now happens on a regular basis. Together, we have
made history in the state of Utah and it is beautiful and amazing to me.

| hope to never take our history for granted. It has given me a professional career,
driven my purpose, and allowed me to meet some extraordinary people who will
forever be my colleagues and friends. History will indeed judge, but when it does, |
hope it will recognize just how far we have come as an industry and as an association.
It has not been perfect. In fact, it has been a bit messy at times. But it is ours. UAPA is
yours, it is mine, and it is all of our history coupled together. | could not ask for more
than that.

| will, however, do more moving forward to continue to make the next 10 years and
beyond even better. You will too because you are reading this and you are a part of it.
That is the best part of it all — there are still a lot of pages left to write. More meetings,
more events, more training, more changes, all in the name of giving our very best for
this wonderful state and its citizens. It is a journey | am glad to take with you.

| am confident that the results speak for themselves. Not so much in the money
invested and time given, but in the difference it is making in all of our lives and in
the lives of a lot of people that still do not know UAPA even exists. In fact, | kind of
prefer it that way. | suppose it is the introvert in me. I'm working on getting better
at it because we all need some goals for the next 10 years! Regardless, roads in Utah
are getting better all of the time because of us. That’s a history | am proud to stand
behind and alongside with you.

History. Made.

— Reed



IN CELEBRATION OF UAPA'S 10TH ANNIVERSARY, THE ASSOCIATION WAS PLEASED TO RECEIVE THE
FOLLOWING DECLARATION FROM THE GOVERNOR'S OFFICE.

Spencer 3. Gux

Beclaration

Ehereas, better mobility enhances the quality of life in Utah by improving health,
reducing air pollution, and connecting people to places and each other;

¥hereas, Utah's economy depends on roads for community development;

¥bereas, well-maintained asphalt on Utah’s roads creates better mohbility, strengthens
our economy, and allows it to thrive by improving, preserving. and optimizing our infrastructure;

¥heveas, the Utah Asphalt Pavement Association and its members partner with the
great state of Utah to actively design, build, widen and maintain roads, while also optimizing
existing structures;

Bhereas, the state’s leaders recognize that wise stewardship of taxpayer funds and their
allocation for timely maintenance costs less money than neglect;

Bhereas, UAPA and the great state of Utah are at the forefront of using technology for
traffic management, crash management, and the gradual implementation of EVs and autonomous
vehieles; and,

BIhereas, UAPA makes UDOT better by uniting many separate organizations and
allowing them to speak with one voice, thereby benefiting the entire state and the transportation
industry;

20w, Therefore, I, Spencer J. Cox, governor of the state of Utah, do hereby declare
May 10, 2022, as

The 10% Annibersary of the Wtah Asphalt Pavement ssociation
Spencer J. Cox
Governor



https://www.youtube.com/watch?v=njglHrZOXEA  https://www.youtube.com/watch?v=0XUSJd-Kmk8

Visit the QR code to watch the video

https://www.youtube.com/watch?v=DPJYtuCLvRg

THANK YOU
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Maxwell Products, Inc.
Mountain Regional Equipment Solutions
Pirtek
Pacific GeoSource

Surface Tech, LLC

Ingevity, Inc.
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Contact us about your next proiect

WE OFFER FULL SERVICE PLANT DESIGN, FABRICATION, INSTALLATION & SUPPORT

I  UTAH OFFICE 390 N 2000 W, LINDON, UTAH | 801.796.6126 #1 DEALER

SALES: Bryan Ady
bady@goodfellowcorp.com I N TH E USA

RANKED BY SALES, SERVICE
801.885.9071 & CUSTOMER SATISFACTION

Go 0 D PE LL 0 w EQUIPMENT SALES | RENTALS | PARTS | SERVICE

phoerioerly ey goodfellowcorp.com
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he UAPA Annual Industry Dinner was held on May 10 at the Natural History

Museum of Utah in Salt Lake City. The Natural History Museum of Utah sits

at the foothills of the Wasatch Mountains and overlooks the Salt Lake Valley.
Attendees were able to enjoy the cocktail reception while chatting with other guests
and admiring the museum.

During dinner, attendees were able to receive the Association’s Annual Report
from Executive Director Reed Ryan which highlighted UAPA’s many successes from
2021-2022.

We'd like to thank everyone who attended The Annual Industry Dinner; it was a huge
success and enjoyed by all. We hope to see you at our next event!
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BUILDING

QUALITY PAVING SOLUTIONS FOR ANY PROJECT

No project is too big or too small for the Sunroc team. We do it
right from start to finish, beginning with our high-quality asphalt
plants, where we produce exceptional mixes designed to ensure
asphalt longevity and durability. We keep our promises with on-time
m production and on-time delivery, and are prepared to assist with any
’ project. From driveways, parking lots, and trails to complete highway,

Building Confidence municipal and road pavement projects, we have the experience and

expertise to ensure that your job is done right, every time.

482 WEST 800 NORTH | OREM, UTAH 84057 | 801.722.2100 | SUNROC.COM




STAKER PARSON

A CRH COMPANY

From parking lots to heavy highway projects
and everything in between, Staker Parson
Companies has you covered. Our crews are
professional, courteous, and knowledgeable.
Our asphalt plants can supply you with binder,
base, surface course or any type of specialty
mix you need. In addition to our quality asphalt
products, Staker Parson Companies specializes
in:

e Sand, Rock & Landscape Products
¢ Ready Mixed Concrete

¢ Asphalt & Paving

e Construction Services

Choose Staker Parson Companies as your
Preferred Source for your construction needs.
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BURDICK HALES NIELSON REYNOLDS EXCAVATION
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IDAHO MATERIALS JACK B. PARSON STAKER PARSON WESTERN ROCK
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www.stakerparson.com | 801-731-1111
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24
NEW UAPA
MEMBERS

CARGILL, INC.
DAGGETT COUNTY
EVANSTON, WY
FIRETOSS

HAULHUB TECHNOLOGIES
THE INSURANCE BOX
J-U-B ENGINEERS
SYRACUSE CITY

TMS INTERNATIONAL
LINDLEY CONSULTING
LINDON CITY
MAPLETON CITY
PIRTEK SLC

NAPLES CITY

NORTH OGDEN CITY
R&R PAVING

SALT LAKE COUNTY
SUNRISE ENGINEERING
UTAH TESTING

UTELITE CORP.
WASHINGTON COUNTY
WELLSVILLE CITY
WEST JORDAN CITY
INTERMOUNTAIN TRAFFIC SAFETY, INC.

T0TH ANNUAL
GOLF CLASSIC
300 covrers
sponsors 42

(RECORD YEAR FOR GOLF CLASSIC SPONSORSHIPS)

$7,410
DONATED TO CENTERVILLE CARES
AND UAPA SCHOLARSHIP FUND
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* FIBERZIED SLURRY DEMO
* LIVE CRACK SEAL DEMO

o MASTIC DEMO + - s 45 MEMBERS
%LUNCH' g S | AUNCHED WOMEN OF
R cLearnll TR S Sl SUH ASPHALT UTAH BRANCH
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OF BEING THE
UNIFIED VOICE OF THE
ASPHALT INDUSTRY

BRUNCH AND LEARNS

* PAVING & MAINTENANCE ROUND TABLE

o BETTER ASPHALT PERFORMANCE WITH WMA

o E-TICKETING AND THE SHAPE OF THINGS TO COME
* UDOT REGION 4 CONTRACTOR SUMMIT

| UAPA' MEMBERS
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2021 UAPA FALL CONFERENCE
156 ATTENDEES
EDUCATION CLASSES 13
25 EXHIBITORS
S1,500 AwARDED IN
SCHOLARSHIPS
$2,565 nonaTeD T0
THE UAPA SCHOLARSHIP FUND

BUILDING
BEST

2022 ASPHALT CONFERENCE
EDUCATION CLASSES 33
78 EXHIBITORS
SPONSORS 31
984 ATTENDEES
AWARDED IN SCHOLARSHIPS $6,000
$5,8071 MONEY RAISED FOR
SCHOLARSHIPS




THREE
ASPHALT INSPECTION

CERTIFICATION COURSES

QUALITY LIME & STONE PRODUCTS

THAT IMPROVE YOUR WORLD
Graymont Hydrated Lime

Use Graymont Hydrated Lime
for High Performance Hot Mix

= superior anti-stripping agent
= improves stiffness and reduces rutting

. L . Li in Asphal
= reduces cracking, oxidation and aging _._'_"ln'e‘ /'n sphalt
= cost effective = economical = synergistic benefits R .

Call your Graymont Representative today
to see how Graymont Hydrated Lime can improve
your hot mix performance.

tanderson@graymont.com = 801783 6835 (ph)
Pilot Peak Plant = West Wendover, Nevada

Proven Performance




WHAT UAPA IS DOING FOR ITS MEMBERS
AND THE STATE OF UTAH

UAPA is the only trade association that exclusively represents the interests of the asphalt pavement material producer and paving
contractor on local and state levels with government agencies and other trade and business organizations.

Within the membership roster, you'll find the crossroad where agencies, owners, engineers, contractors, and producers all have
a voice and the opportunity to move our shared industry forward. More than just doing what is best for business or the private
sector, UAPA continually asks, “How can we do what is right by the owner?” This approach has been key to the association’s success

and growth over the past ten years since its inception.

From April 2021 to April 2022, the association continued growth in membership across the entire state while realigning itself to
better meet the needs of localized regions. Here are just a few highlights from the calendar year of the association:

+ Working closely with both the Utah Chapter of the
APWA and selected members of the Utah City Engineers
Association, UAPA's Technical Committee worked
tirelessly to improve and propose significant changes
to the APWA asphalt production and construction
specifications for Utah. These changes, coupled with
momentum for regional adoption by various entities,
will help bridge the gap and improve quality as we work
towards Balanced Mix Design in the state.

« A first-of-its-kind for UAPA, the association officially
kicked off its certification program through the launch
of the UAPA Asphalt Inspection Certification. Each of
the three sessions for the certification were completely
sold out.

« Building off of the changes to the MOI-960 mix design
verification changes, UAPA worked closely with UDOT
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to improve the agency’s smoothness specification
- adding to the incentives for contractors while not
increasing any disincentives.

Additional partnership opportunities with UDOT
included improvements to the micro surface
specification, the creation of an APT specification, and
a task group formation to develop parameters for the
IDEAL-CT cracking test specification.

« Ten years in, the association continued to grow by

creating its first-ever Legislative Task Group and a
Workforce Development Task Group. Both task groups
met regularly throughout the year, and particularly
during the legislative session on behalf of members
to ensure the interests of our industry were met and
protected through legislative actions.

-



Outsourcing HR
management and focus
resources towards
more important
aspects of business.

Email today, to
schedule a free
consultation!

info@wtapeo.com |




PAVEMENT
MAINTENANGE

Excavating & Grading  Pavement MarKing
Paving & Patching  Slurry Seal
Mastic Seal Crack Seal Sealcoat

MorganPavement.com
801-944-3947
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: When you do business with Peak Asphalt and the Idaho Asphalt family of

companies, high-quality asphalt products manufactured to your exact specifications
are only part of the story. Supported by our in-house AMRL-accredited labs and
award-winning transportation and spreading companies, we lead the industry in
quality, innovation and seamless one-stop-shop services.

We are family-owned and treat our customers as part of our family. From our sales
team to the lab, to production and management, our word is our bond. Our mission is
to help you succeed - whether we are at your side in the field, optimizing our
chemistry for project conditions, or sharing best practices for innovative treatments.

We strive to be your “First Choice!

MV3dd

Western Johnny B«
ég i i idaho Asphalt i
Emulisions S v, | t-_- JB Transport

www.idahoasphalt.com | (800) 524-1679



One of biggest advantages of UAPA
membership is the opportunity

* 0\ for networking and business

>~ . development among members.

.0 & However, to benefit from this,

' you must participate and be

i an active member within UAPA.

Paying your annual dues isn't

enough to reap the benefits of

UAPA membership. You must

also make an investment of time

and effort in the association activities

and be involved. What you get out of

association membership is directly related to what

you putin.

Join one of UAPA's industry leading
committees to share your expertise
and make a difference. Members who
participate on a committee make

the industry stronger and directly
influence Utah's future.

EXECUTIVE COMMITTEE
PRESERVATION COMMITTEE
LOCAL GOVERNMENT
ADVISORY COUNCIL
SOUTHERN UTAH
REGIONAL LEADERSHIP
COUNCIL

WOMEN OF ASPHALT
TECHNICAL COMMITTEE
OPERATIONS

COMMITTEE

UAC PLANNING COMMITTEE
NORTHERN UTAH REGIONAL
LEADERSHIP COUNCIL
CENTRAL-EASTERN UTAH
REGIONAL LEADERSHIP
COUNCIL

UAPA LEGISLATIVE TASK
GROUP

UAPA WORKFORCE
DEVELOPMENT TASK GROUP



PAVEMENT MANAGEMENT CmT
MATERIALS TESTING SRS RS
QUALITY CONTROL

OTHER SERVICES INCLUDE:
« civil engineering « survey

« geotechnical « special inspections

« environmental « specialty labs

FORMERLY DISTRESS IDENTIFICATION“ ‘"_
801.562.2521 | cmttechnicalservices.com PERPG  FURINARZZUCNISS

COMSULTING

We've been providing the asphalt

pavement industry here in Utah with
asphalt-release products that are safe
and the highest of quality since 1991.

Call us today. -
(800) 488-2436 | Salt Lake City, UT '-"‘.,-.h--.:-

brodychemical.com DOl

GHEMICAL




he Women of Asphalt Spring

Networking Lunch was held on

Tuesday, May 3 at Ember SLC. The
Keynote speaker was Amy Miller, Women
of Asphalt National President. Amy
talked about her experience of working
in a male-dominated field. Everyone
appreciated her insights.

A big thanks to our sponsors, Staker
Parson Materials & Construction and
RoadSafe Traffic Systems.

STAKER PARSON
VATERI ACR;'WHP”.".. CTION

Amy Miller and the Women of Asphalt Utah branch leadership.

This event also celebrated the one-year
anniversary of the Women of Asphalt
Utah Branch. We held our first meeting
one year ago and want to thank all those
who have helped make or branch such

a huge success. We are looking forward
to another great year of firsts and many
more to come.

— T A







Asphalt Plant
Products

- Hot Mix Asphalt -

- Cold Mix Asphalt -
Concrete Cart Rentals

= Aspha It Rakes - From 1/4 yard to 1-3/4 yards for the small
project or do-it yourself project.

Digout Disposal & Recyclmg - Tack QOil - Minimum tow vehicle requirements,
Concrete restrictions and instructions are available
Sod - UPM Cold Mix - at www.asphaltmaterials.net
Asphalt

center

At Asphalt Materials Inc, West Jordan, Utah

- Flagstone CONTRACTORS AND
« Decorative Rock . Sand PUBLIC WELCOME

« Boulders  Gravel

* Screened Topsoil . Road Base  DELIVERY AVAILABLE OR SAVE & PICK UP YOURSELE:
« Blended Topsoil -Block & Pavers

7961 South 1300 West Phone: Website:

West Jordan, Utah 84088 B801-561-4231 www.asphaltmaterials.net




=

_DRIVING RESULTS FOR
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THE BEST MATERIALS & SERVICES FOR QUALITY & DURABILITY

Geneva Rock recently completed the Sheep Creek project -
17-mile stretch of roadway between Highway 6 and Strawberry
Reservoir. The completed road will offer travelers a scenic view
all along this mountainous roadway. Crews began the project

by improving the roadway geometrics, which included moving

more than 100,000 cubic yards of earth. This was followed by
placement of a base course and hot-mix asphalt pavement. The

result — a beautiful finished project that will facilitate travel in this

scenic area for years to come.

302 WEST 5400 SOUTH, SUITE 200 | MURRAY, UTAH 84107 | 801.281.7900 | GENEVAROCK.COM



ASPHALT

UAPA recently spoke with Michael Scardina — Regional
Sales Director at Surface Tech, LLC — about The Asphaltist.
We hadn’t heard the term before and were curious.

The Asphaltist is a new online forum where fellow
“Asphaltists” can post news and project profiles, share
information on products and solutions, ask questions,
and search articles and information sources.

The site features information from a variety of sources.
You'll find news, blogs, reports, and studies organized
into four categories — Environmental, Funding,
Infrastructure and Products & Innovation. Four buttons
at the top of the site invite you to Ask, Share, Search
and Chat.

The Asphaltist offers credible industry information
and networking resources for anyone in the asphalt
industry.

The beta site launched in January 2022, and it was

announced at the Transportation Research Board show.

The Asphaltist social platform is the brainchild of Nick
Slinde and Steve Santa Cruz, both executives at Surface
Tech, an asphalt additives producer based in San
Diego, California.

The Asphaltist serves as a forum where followers

can share white papers in a timely manner. They

can post their latest research findings and help the
industry move forward faster. It solves the problem of
“Where do | go to get the solutions | need to make my
pavements last longer, need less maintenance, save me
money and more.”

It is still in the beta phase and is primarily growing
by word-of-mouth within the asphalt industry. We're
inviting all Asphaltists to go to the site, try it out and
give us their feedback.

The creators have already begun working on a mobile
app, projected to debut later this year. The Asphaltist
is set to become the primary information source for all
things asphalt.

We're all in this industry together, but sources of
information and ways to communicate with each
other are still largely fragmented. For the first time,
we have an opportunity to consolidate information,
usable data, and new ideas with the ability to have
conversations and get everything asphalt into one
easy-to-access source.

The goal is to build a platform that becomes the
preferred resource for engaging with others in the
asphalt industry.

 ASPHALTIS
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WELL-EQUIPPED FOR YOUR
ROADBUILDING SUCCESS

0 SALT LAKE CITY OGDEN ST. GEORGE
H N N EN 1380 S. Distribution Dr 3400 S. Midland Dr 831 E. Factory Dr
801-262-7441 801-627-0049 435-652-8003

EQUIPMENT

Honnen.com 800-646-6636 @OM
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THE LINKgroup

Are you really as top of mind with your
omers as you think you are? -

Make the
world-talk
about you.

Contact us today to get your spot.

801.676.9722 | 855.747.4003 sales@thenewslinkgroup.com




If It Can Be Imagined. We Can Build It.

ICM Solutions provides the complete package with
a workforce of best-in-class machinists, fabricators,
engineers and application experts paired with top
manufacturers of crushing, screening, environmental
recycling and concrete paving.

MACHINING, FABRICATION & WELDING

» General Fabrication * Engine Block Machining * Burning and Cutting

* Heavy Welding » Metal Spraying « Structural Building Components
* Turning * Pin Bore Rebuilds

* Milling * Bending and Forming

CRUSHING, SCREENING & CONVEYORS

* Bins, Hoppers & Feeders -« Radial Stacking Conveyors * Trailer Mounted Crushers
* Field Conveyors » Track Mounted Crushers * Trailer Mounted Screens
* Hydraulic Conveyors » Track Mounted Screens

ENVIRONMENTAL

» Expert guidance on choosing the most efficient products and services
» Access to the latest equipment monitoring and management systems
* Purpose-built, waste-handling arrangements and work tools

ICM Solutions | 833-210-2700 | icmsolutions.com I % I c M



COMPLETE EVERY PAVING JOB
ON TIME AND ON SPEC.

Each day brings new challenges and tight deadlines, but you're not alone in tackling what lies ahead. Wheeler
Machinery Co. is your partner every step of the way. With market-leading equipment and unmatched parts and
service support, Wheeler helps you complete every job on time and on spec. Plus, we've got real-world, hands-on
training and resources to ensure your crew has mastery of the latest techniques and technologies. In an ever-
changing industry, one thing remains the same: our commitment to you.

In addition to the full line of Cat, Weiler and Crafco, Wheeler is proud to be the new dealer for Etnyre products
which includes chip spreaders, distributor trucks, asphalt tanker trailers, BEARCAT and Rayner.

For more information, please contact:

Cody Rhoades, Paving Products Sales Representative
Office: 801-232-5820 | E-mail: crhoades@wheelercat.com

Aaron Venz, Product Support Representative
Office: 801-230-0559 | E-mail: avenz@wheelercat.com
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By Jay Hansen, Executive Vice President for Advocacy, National Asphalt Pavement Association
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IIJA also includes $6 million annually to deploy innovative pavement
technologies that are ready to go in the marketplace but are not fully
implemented yet. There is also another program where UDOT would be able to
get a 100% payable share for a highway project if they set up a contingency fund
to address work zone safety issues not identified at bid time.

he publicly funded highway market makes up about 60%
of the market share in Utah. (The rest of the industry’s
markets are the airfield, residential and commercial
markets.) Federal-aid highway funding makes up almost half
of Utah’s annual state DOT capital outlays for highways and
bridge projects. As a result, Congress does not enact any
bills more important to the asphalt pavement industry than
multiyear surface transportation reauthorization bills.

The bipartisan Infrastructure Investment and Jobs Act (IIJA)
bill, signed into law Nov. 15, 2021, by President Joe Biden,
authorizes exactly that. IlJA will deliver badly needed funding
to repair and rebuild Utah’s roads and bridges over the next
five years. It will also unleash a demand for asphalt pavement
not seen since the start of the Federal-aid Highway System in
the 1950s.

Utah Sen. Mitt Romney (R-UT) negotiated the bill with his
colleagues and was the sole member of the Utah congressional
delegation to support the legislation. After President Biden signed
the bill into law, Senator Romney wrote a press release that said
IJA “will help Utah expand and build roads, mitigate drought
conditions, fulfill critical water needs, and prepare for and respond
to wildfires without raising taxes or increasing inflation.”

As the senator’s press release indicated, I1JA is more than

a surface transportation reauthorization bill. It is also an
infrastructure bill dealing with roads, bridges, airports, water,
and broadband. Nevertheless, the legislation will provide the
largest federal highway formula funds investment for Utah.
They will total $2.6 billion over five years. That is about 33%
more than the state’s federal-aid highway formula funds under
the previous law, the FAST Act.

The National Asphalt Pavement Association led the industry’s
advocacy campaign, and a white paper called Build Back

Better with Asphalt provided talking points during meetings
with members of Congress and congressional staff. Together,
NAPA’s government affairs team, state asphalt pavement
associations, and industry members educated decision-
makers, who learned asphalt pavement is a sustainable,
economical and high-performing material critical to the
economy and U.S. jobs. In fact, NAPA's lobbying efforts were
detailed in a feature story in The New York Times, summing
up NAPA's lobbying for infrastructure dollars as the most
successful of any interest group.

From an asphalt industry perspective, IIJA is important for what
it does and doesn't include. First, the legislation provides five
years of both funding and policy certainty. On the funding side,
UDOT will be able to plan and budget for highway projects
over five years. They know what their funding allocation will be
from the federal government on an annual basis. On the policy
side, there is no question that reducing carbon emissions from
construction materials, including asphalt pavements, will be
important for the asphalt pavement industry to realize all the
opportunities afforded by the legislation.

IJA also includes $6 million annually to deploy innovative
pavement technologies that are ready to go in the marketplace
but are not fully implemented yet. There is also another
program where UDOT would be able to get a 100% payable
share for a highway project if they set up a contingency fund to
address work zone safety issues not identified at bid time.

Pavement-type selection or pavement design mandates, such
as requirements for life-cycle cost analysis, alternate bids, and
plastic in asphalt, are not included in the legislation. Also, NAPA
successfully secured an exemption for liquid asphalt, polymers,
and additives from IIJA’s Buy America requirements. Without

Continued on page 32
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the exemption, 12% of the nation’s supplied liquid asphalt,
mostly coming from Canada, would have been barred from
the marketplace, severely impacting the asphalt supply chain
in the U.S.

With the passage of IlJA and the companion bill, the Consolidated
Appropriations Act, 2022, we now have a clear picture of

Utah's paving market for this year. In 2021, the previous surface
transportation bill, the FAST Act, provided Utah with $380 million
for its highway and bridge program. For 2022, IIJA will provide
Utah with $460 million, another $45 million for a new bridge
formula program, and $5.4 million to build a network of EV
charging stations. The Consolidated Appropriations Act includes
$10 million for three highway earmarks and another $1.2 billion in
bridge formula grants yet to be distributed to the states.

In addition, Utah's state and local governments can apply for new
competitive grant programs to fund road and bridge projects
throughout the state. Currently, there are over $6 billion in grants
available to apply for, and the U.S. Department of Transportation
will be looking to fund projects that use low-embodied carbon
construction materials, recycling or both.

The increase in funding toward Utah’s paving and bridge
market will increase from $380.1 million last year to a whopping
$520.4 million this year, a 36% increase! And this does not
include the possibility of grant awards later this year.

The key to realizing the benefits of this increase will be the
readiness of UDOT and local governments to budget for the
required match, plan and design highway projects, and get
them ready for bid.

In December, partnering with the federal government got

off to a rough start when Secretary Pete Buttigieg issued

a policy memorandum discouraging states from applying
federal-aid highway dollars for new capacity highway projects.
Sen. Romney has asked Secretary Buttigieg to rescind the
memorandum as it did not adhere to congressional intent or
the law.

Implementation will take a little longer
and require a partnership between the
federal government, state and local
government, and the industry. IIJA
will support many years of demand for
asphalt in the pavement market at the
end of the day. Combined with a strong
residential market in Utah, the asphalt
pavement industry needs to prepare
now for the increase in demand
for asphalt pavement mix that will
probably arise from these two pieces of
legislation.

However, the trend is for states like Utah to spend more and
more of their federal highway dollars to repair existing roads and
bridges. According to Federal Highway Administration data, in
1993, the percentage of spending by all levels of government

on roadway projects was split 50-50 between added capacity
and repair projects. Thirty years later, 81% of spending is on
reconstruction, restoration, rehabilitation, and repaving markets.
The trend toward fixing what we have will only intensify and
grow, which will spur asphalt demand even further.

IIJA, combined with the Consolidated Appropriations Act,
2022, will provide a significant shot in the arm for the asphalt
pavement industry in Utah. Implementation will take a

little longer and require a partnership between the federal
government, state and local government, and the industry. IIJA
will support many years of demand for asphalt in the pavement
market at the end of the day. Combined with a strong
residential market in Utah, the asphalt pavement industry
needs to prepare now for the increase in demand for asphalt
pavement mix that will probably arise from these two pieces of
legislation.

Jay Hansen leads NAPA's government affairs team on federal legislation
and issues important to the asphalt pavement industry. His primary focus
is educating members of Congress and their staff on asphalt’s role in
America’s economy and keeping the industry informed on issues pending
in Washington, D.C.



UAPA is happy to spotlight the Goodfellow Corporation, a
company set apart in the paving industry due to its values,
employees and exceptional products.

n 1960, Lynn Goodfellow founded Goodfellow Corporation

in Southern California. The company serves the aggregate

and paving industries and expanded over time. By the early
1970s, the company started specializing in the aggregate and
paving market in Kanab. Goodfellow expanded to Boulder
City, Nevada, in 1980 and Lindon, Utah, in 1998. Currently,
the company does business in California, Utah, Nevada, and
Arizona. Goodfellow Corporation designs, fabricates, sells, and
rents equipment. It also supports that equipment through
parts and service.

The company'’s leaders have always had different ideas about
goals. Many people focus solely on maximizing profit, but
their measure of success depends more on having a good
relationship with employees and customers. When Kurt
Goodfellow, the current owner, was in his early 20s, a successful
business owner told him, “if you run your company the right
way, you'll have a $20 million business.” At the time, the
possibility of that kind of success was far from Kurt’s mind. Still,
he thought the company’s bottom line should be focusing on
providing personalized help to customers, and if the company
did that, making a profit would follow naturally. That mindset
was in line with what the company’s other leaders thought.
They decided to continue building a solid, honest, reputable
company where the emphasis would be on treating customers
right, and they believed growth would follow.

“We have people who know what it
takes to take care of our customers
and see their needs through. We offer
exceptional products and know what
the industry demands.”

Their decision paid off. Goodfellow has far exceeded that
original $20 million goal because they had the right focus for
what they wanted. Kurt said, “ hope we continue to improve
and get better at what we do. That philosophy hasn’t steered
us wrong yet.”

“We have years of knowledge and experience in the industry,”
said Trevor Brindley, the general manager in Utah. “We have
people who know what it takes to take care of our customers
and see their needs through. We offer exceptional products
and know what the industry demands.”

A recent example of Goodfellow’s customer support occurred
in Tooele, Utah. The paving equipment being used by a
customer broke down on a time-sensitive project. Matt
Manookin, the Utah service manager, said, “Goodfellow was
able to source the needed parts and get the equipment up and
producing in under 24 hours. Breakdowns are always at the

Continued on page 34



Continued from page 33

most inopportune times, often at night or on weekends, but
Goodfellow has committed service technicians with expansive
industry knowledge. Their skills and dedication ensure that
Goodfellow can solve the most technical issues and meet ever-
tightening needs and expectations of customers in the state,
federal, and private sectors.”

Goodfellow’s leaders are always working to improve the
company, but the most recent changes have involved
increasing inventory to meet customers’ needs. Jake Hansen,
a Goodfellow sales staff member, said, “The most important
industry shift I've seen recently has been the unprecedented
demand with supply chain shortages.”

The company now has more equipment and more parts
available to meet increased demand. “We have been proactive
in sourcing and ordering new equipment,” said Trevor. “At the
rate we are growing, Goodfellow is on track to increase annual
sales by 20%.”

Alicia Bodily, a market and content specialist at Goodfellow,
added, “Like everyone else, we are still trying to figure out
global supply chain issues.” Goodfellow has taken a hands-on-
approach to shortages and has worked directly one-on-one
with the dealer.

A major component that sets Goodfellow apart is the
company’s ability to customize projects specifically to
customers and their needs. “There’s rarely a project that is
easily duplicated,” said Alicia. “The customer’s needs are so
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intricate and different that our engineering, fabricating, and
design teams need to be well educated and experienced
enough to pull these plans together. Goodfellow engineers
its own chassis, stands, parts and other components to meet
those needs. It's also extremely helpful to have a strong
relationship with our factory dealers. Bill Royce is our dealer
representative with Astec Industries. Because he knows how
important our customer relationships are, he's always eager
to expedite Goodfellow’s needs and keep us as a priority with
equipment inventory. And we pull the rest together.”

When Alicia commented on the relationship between UAPA
and the company, she said, “UAPA reaches all our customer
base within the industry. Being part of UAPA helps us know
what the demands are in other companies so we can address
them. More importantly, UAPA events like the golf tournaments
and conferences give us a platform where we can have a social
experience with our customers. We can get to know each other
personally in a laid-back situation instead of being limited to
meeting in an office setting.”

While preparing for this article, Alicia mentioned a recent
conversation she had with Bryan Ady, a paving sales staff
member. He emphasized that everyone who drives on roads
is a paving industry customer and that Goodfellow wants

to provide the best products possible to facilitate building
roads. “We are customer-centric,” said Alicia. “That’s what sets
us apart, and that’s what | want UAPA’s members to know
about us.”



UAPA recently interviewed Matt Nicosia, Vivakor’s chair and CEQ.
Vivakor was founded in March 2008; Matt has been the CEO
since 2011. The company’s name reflects its emphasis on being
environmentally responsible. As Matt said, “The life of the earth is
at the core of our technologies.”

Two parts of Vivakor’s work are of interest to the asphalt
industry. First, Vivakor is working toward a circular carbon
economy by using hydrocarbon extraction and remediation.
Second, Vivakor is developing smart road sensors that will be a
big part of its future.

UAPA membership has been valuable to Vivakor. “We have
received support and encouragement from UAPA’s leadership
and members,” said Matt. “Utah has a close-knit asphalt
market with strong producers. UAPA has given us information
about testing groups and different resources that have proven
valuable in getting our products up to performance grade and
how best to commercialize them.”

Performance grade asphalt binder is becoming more difficult
to source as the number of refineries has steadily decreased
over the last few decades. Their focused production has been
on delivering fuel. Through Vivakor's hydrocarbon remedi-
ation work, it was determined that their process could also
successfully separate oil sand material to create a perfor-
mance grade asphalt cement and therefore help meet the

Our objectives are to produce asphalt
cement out of every oil sands or
remediation program in which we are
involved, creating a pioneering,
Utah-based asphalt product.

burgeoning roadway paving demands. The company has a
proprietary method that uses a closed-loop, environmentally
friendly process that uses no water to successfully separate
hydrocarbons from the soil.

Matt said, “We want to continue supplying a performance-
grade product out of the Uintah Basin. Our objectives are to
produce asphalt cement out of every oil sands or remediation
program in which we are involved, creating a pioneering, Utah-
based asphalt product. We still produce fuel products, but
producing asphalt maximizes value in our projects and is better
for the planet. Also, using hydrocarbons for roads instead of
fuel will be a natural transition as cars go electric.”

Vivakor is working with TBT Group to design an energy harvest-
ing sensor system for smart roads using advanced piezoelec-
tric, piezoceramic, and dielectric materials.

“We see two races: one is the race toward EVs, and the other
is toward a smart infrastructure,” said Matt. “We aren’t going

Continued on page 36
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to realize the promise of self-driving anything until we also
have smart roads that have enough power to share critical
information such as the distance to the curb, pressure,
temperature and traffic volume. No matter how smart a car
is, it's stupid until you pair it with smart infrastructure. You
only get increased safety if you have a smart vehicle and the
infrastructure to support it. But the question has been how to
connect and power road sensors.”

Using piezoelectric technology means the system doesn’t have
to be hooked up to the power grid. The energy harvesting
sensor system uses embedded road sensors that communicate
with thin ceramic films about the size of a fingernail that can be
added to paint and embedded in asphalt when the asphalt is
laid down. If a car drives over the embedded ceramic films, the
ceramic vibrates, and electrons bouncing in the ceramic create
power for the sensors. Sensors can then measure temperature,
pressure, location and more. The generated power from the
ceramic films also allows the sensors to communicate with the
car, Bluetooth or something else.

The sensors and ceramic films are destroyed when the road
has to be redone, but the cost to make them will decrease over
the long term. For a surface that can last 5-10 years, adding the
sensors will add enough value to the infrastructure that it will
be worth doing despite the additional cost.

The next step is building demonstration roads that use the new
technology. In addition to the TBT Group, Vivakor’s scientific
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and engineering team is working with Rowan University to
determine the best way to make self-powered sensors work for
smart roads. Matt thinks Vivakor has brought the right team
together, but he added, “We don’t let them say something
can't be done.” Under the current schedule, the demonstration
roads should be complete sometime in 2023.

Matt said, “As we work with the contractors that make the
roads and help them apply our technologies, we think we can
all be on the cutting edge of asphalt and smart infrastructure.
That will put a lot of Utah companies on the world’s stage.”
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SEAL COAT
SUPPLY, Inc.

www.sealcoatsupply.com

Since 1989, Seal Coat Supply Inc. has lead the asphait
preservation industry with innovative products. Setting
robust industry standards with a reputation built on
guality and performance.

Tuffcoat brand products are designed to utilize modern,
cutting edge, chemically stabilized emulsions which enhance
adhesion & Plasticity of Surface Treatment. Seal Coat Supply's
emulsions contain no mineral fillers or clays that can hinder
long term cohesion of the cured surface treatment. Our superior
emulsion chemistry allows for easy compounding of specialty
time tested aggregate blends, including high loading of fine dense
aggregates and minerals. Enabling stable, balanced, and
homogenous ready to apply asphalt surface treatment.

EXTEND YOUR ASPHALT SERVICEABILITY WITH TUFFCOAT P+.
Through preserving the native asphalt binder by pausing the age hardening process of the underlining
asphalt pavement,

Lowers the Coast of pavement management

Durable Physicochemical Bond

Deflects Damaging UV rays

Mo Loose Aggregate Post Installation

Owver 30 years of continued innovation

Available to Utah top Contractors

www.sealcoatsupply.com
follow us @sealcoatsupply
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UNMATCHED FOR
DECADES TO COME.

Contractors have depended on Granite materials for decades.
Our core values drive us to successfully build unmatched levels
of quality and innovation into everything we do.

Look to us when your project demands the highest quality
products. We want to be your partner now and for decades

to come. v,
Visit us at: graniteconstruction.com or 801.526.6000 GRAnI I E



